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The Rules of the Game* 
AM O N G the papers of Thomas Van Alstyne, electrical engineer for the 
Westinghouse Electric and Manufacturing 
Company, who died at Hanley, Canada, in 
October, 1913, were found the following 
striking paragraphs, under the title, " M y 
Guide." They are so universal in their 
application that all whose rule of life, 
however imperfectly formulated, follows 
similar aims, wil l find pleasure in the 
simple nobility of this ideal of personal 
attainment. 
"To respect my country, my profession 
and myself. To be honest and fair with 
my fellow-men, as I expect them to be 
honest and square with me. To be a loyal 
citizen of the United States of America. 
To speak of it with praise, and act always 
as a trustworthy custodian of its good 
name. To be a man whose name carries 
weight wherever it goes. 
"To base my expectations of reward on 
a solid foundation of service rendered. To 
be willing to pay the price of success in 
honest effort. To look upon my work as 
an opportunity to be seized with joy and 
made the most of, and not as painful 
drudgery to be reluctantly endured. 
"To remember that success lies within 
myself—my own brain, my own ambition, 
my own courage and determination. To 
expect difficulties and force my way 
through them. To turn hard experience 
into capital for future use. 
"To believe in my proposition heart and 
soul. To carry an air of optimism in the 
presence of those I meet. To dispel i l l 
temper with cheerfulness, ki l l doubts with 
a strong conviction, and reduce active 
friction with an agreeable personality. 
"To make a study of my business. To 
know my profession in every detail. To 
mix brains with my efforts, and use system 
and method in my work. To find time to 
do every needful thing by never letting 
time find me doing nothing. To hoard 
days as a miser hoards dollars. To make 
every hour bring me dividends, increased 
knowledge, or healthful recreation. 
"To keep my future unmortgaged by 
debts. To save as well as earn. To cut 
out expensive amusements until I can af-
ford them. To steer clear of dissipation, 
and guard my health of body and peace of 
mind as a precious stock in trade. 
"Final ly, to take a good grip on the joys 
of life. To play the game like a man. To 
fight against nothing so hard as my own 
weaknesses, and endeavor to grow in 
strength, a gentleman, a Christian. 
"So I may be courteous to men, faith-
ful to friends, true to God, a fragrance in 
the path I tread." 
*Reproduced by the courtesy of Sinclair & Valentine Co. 
